How do you make enough PROFIT in this Economy?

ActionCOACH ProfitCLUB

Take action. Meet On-Line with an

ActionCOACH ProfitCLUB
educator for
Sports Psychologists

Where you will:
» Build your Knowledge

» Build your Network
» Build your Business
» Build your Profit

What'’s in it for You? Knowledge, Profit.
Connection. Growth! ActionCOACH
ProfitCLUB is comprised of a group of like-
minded business owners who meet twice a month
on the Web for 90 minutes in a structured
environment where a successful ActionCOACH
Business Coach teaches effective business
strategies.

» Build your business knowledge in key areas
such as sales, marketing, team building,
communication, advertising, financial mastery,
profitability, time management, and personal
productivity. There are 36 specific topics aimed
at growing your business.

» At ProfitCLUB, your peers are also your very
own “Board of Advisors” who will act as a
valuable sounding board giving you
constructive input and advice. Online
interaction and discussion comprises half the
time in the webinar. We guarantee this alone
will be worth your investment.

Imagine actually achieving your goals!
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Upcoming Classes:

OCT 6: Upping your Business Attitude
OCT 20: Vision, Mission and Culture
Statements
NOV 3: Creating a Niche
NOV 17: Creating a 30-Second Commercial

Join ProfitCLUB On-Line for only 5450/quarter!
Get the power of 6 group coaching sessions.

Webinars are held the First and Third Thursdays
of the month from 2:00AM-3:30PM, PST

CALL OR EMAIL TO RESERVE YOUR SEAT TODAY:
925-270-1790 x2 | rebecakrones@actioncoach.com

I look forward to having you as my guest.

Bob Britz

Your ActionCOACH
robertbritz@actioncoach.com
www.actioncoach.com/robertbritz
925-984-6960

ActionCOACH

business coaching
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Weekly Agenda

1:50 — 2:00 Log-In
2:00 — 2:15 Introductions

Business Topic of the
2:15 - 3:00 Week

Discussion of Business
3:00 - 3:20 Issues
3:20 — 3:30 Other Issues & Conclusion

Meeting Date and Topic, 4th Quarter, 2011

October 6, 2011

Upping your Business
Attitude: Learn to live
“above the line” in your
business creating a positive
approach to your work and
your clients.

October 20, 2011

Vision, Mission and Culture
Statements: Learn how to
create effective mission
and vision statements
about your business
purpose. Create a culture
that reflects your purpose
and passion in business

November 3, 2011

Creating a Niche: Learning
to identify, focus, and utilize
your target market to grow
your business.

November 17, 2011

Creating a 30-Second
Commercial: How do you
present yourself when
asked what you do — is it
clear and smooth each
time? Develop your own
marketing statement about
who you are for your target
market to say WOW.

December 1, 2011

Building a Referral-Based
Business Part 1
Understanding the basics
of creating a referral based
business model.

December 15, 2011

Building a Referral-Based
Business Part 2
Understanding the referral
based business model —
Part 2




